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ess than three hours away by air is one
of Europe’s property-buying secrets —
but not for much longer. Ask anyone
who has visited Montenegro what it’s
like, and they can’t describe the place without
using superlatives.

Sandwiched between Bosnia/Herzegovina
and Albania, Europe’s newest country boasts a
stunning 294-kilometre Adriatic coastline, 117
beaches, the world’s second deepest canyon,
acres of UNESCO-protected virgin forest, lakes
and mountains, and Europe’s most southerly
fjord. Visitor numbers are currently growing
at 17 per cent a year — by 2014, Montenegro
is expected to be the fastest-growing tourist
destination in the world.

These ingredients — plus a stable economy
that already uses the euro as its currency — have
made Montenegro one of the best property
investment opportunities in Europe.

Less than three years ago, intrepid investors
were picking up prime seafront land for
incredibly low prices. A seafront plot started
from as little as €50 (£34) per square metre,
while historic waterside properties were being
snapped up for renovation for less than €800
(£577) per square metre. Despite the potential
ONE TO W, ATCH— 3 risks of buying in a developing marketplace, this

MONTENEGRO E88  early-bird approach has paid off for most investors.

“Since 2003, the best seafront property has

tripled in value,” says Alex Elphick, MD of

A
Pk

IS SPONSORED BY

ReadyZinvest™

Publication: A Place in the Sun

Subject: Buying in Montenegro
Circulation: 35,818

Date: August 2006

Source: Coverage arranged by Wide PR



overseas property agency Someplace Else. “Generally, Montenegro
has seen steady price rises of around 25 per cent a year. In the historic
hotspots along the Kotor fjord and the fishing villages on the Budva
Riviera, values have leapt even higher, some by around 50 per cent.”

A flourishing property market is a far cry from what Montenegrins
became used to during the Yugoslav civil war of the 1990s. Even
though Montenegro emerged physically unscathed, it experienced the
second highest hyper-inflation in history — three million per cent in
1994, leaving two thirds of the country below the poverty line.

Since then, it has made a striking recovery, thanks in no small part
to numerous public and private investors (such as the European Bank
for Reconstruction and Development, the European Investment Bank,
and the EU), who have all poured in millions to improve the local
infrastructure. For the past six years, the economy has been growing
steadily at 3.1 per cent, and inflation has remained below 4.5 per cent.

Exciting times
“It’s an exciting time for Montenegro,” says Jean Jovanovic,
co-director of Montenegro Premier Property. “Tourism is thriving
again and the property market is booming. This time round, with
sound political judgement and strong guidance from the EU,
Montenegro could forge a pathway to a stable and prosperous future.”
“Montenegro is definitely improving. You can see changes every
day,” agrees Predrag Stanisic, a Kotor-based architect. “There is
important new infrastructure being built, like the Sozina tunnel
between the capital of Podgorica and our main port of Bar. Tivat
airport is being renovated for the first time in decades. There are also
plans for a new bridge across the fjord at Verige, and a new road to
take traffic away from the fjord. These kinds of infrastructure improve
our standard of living.”

Going upmarket

Montenegro has taken sound advice from tourism development
experts, including the World Travel and Tourism Council. As a result,
the country is cleverly positioning itself as an upmarket destination.
The Tourist Masterplan, prepared over six years ago, mapped out

a long-term national strategy for each region up to 2020. Itis an
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ambitious read. In bays up and down the coast, new marinas and
resorts are planned that will incorporate million-dollar luxury golf
courses and hotel complexes. The old navy base at Tivat has been
sold off to make way for the largest marina on the Adriatic, while
at the lower end of the market there are also plans to develop the
13 kilometre stretch of virgin beach at Ulcinj, near the Albanian border.
Even without these new attractions, visitor numbers have been
rising steadily since 2001. Over 80 tour operators from more than
15 countries, including six in the UK, already organise packages to
Montenegro. Encouragingly, most existing tourists (mainly Germans,
Russians and Czechs) tend to be culture vultures rather than lager
louts, particularly around the fjord.
Already, the government’s focus on tourism has helped to increase
capital investment in construction and manufacturing by an estimated

How do | buy in Montenegro?

® The purchase process in Montenegro is in two parts: signing the contract
and taking legal possession of the property, and then making sure the
process is duly recorded at the land registry. A purchase can take
surprisingly little time — 30 days is normal. A number of different estate
agencies (many British-owned) offer properties varying from old stone
houses to new-build apartments.

@® Always use a reputable agent and a good lawyer. Open a local bank
account so that the deposit can be paid quickly — many vendors are
reluctant to wait more than a few days.

@ After agreeing a purchase price with the seller, a ten to 20 per cent
deposit is standard. This deposit is forfeited if the buyer fails to hand
over the balance by a set date, while if the seller fails to complete
the deposit is returned with an additional ten per cent penalty fee.
These conditions should both be included in the contract.

@ After the contract is drawn up it must be signed by both parties, or
representatives with powers of attorney. The signatures must be attested
and a completion date is set. On that date the balance payment is paid
along with stamp duty of around two per cent of the property value, the
estate agent’s commission of two to five per cent and legal fees of £300-
£700. Change of ownership can then be registered with the Land Office.

@ There are no restrictions on foreigners buying in Montenegro and non-
resident investors are given tax breaks. Proceeds from sales of property
or other investments can be freely transferred out of the country, there
is no Capital Gains Tax and the top level of income tax is 22 per cent.
Mortgages are not yet available to foreign investors (although they should
be in the next few months).

@ To own land it is necessary to set up a company. A good lawyer will
be able to do this for you.
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achingly pretty old town of Kotor;
play ‘spot the best yacht' at Novi
Harbour; you'll have to be up
early to bagsie your place with

a beach towel at Budva beach;
craggy good looks at Ulcinj;
golden wonders on Perast

island in Kotor Bay




€42.8 million in 2004. By 2014, this amount is set to treble to €121.2
million, making up 20.4 per cent of total investment in Montenegro.

Ticking the boxes

Two years ago, Mark Sugden, 31, and Nicola Moon, 33, who both
work in finance in London, recognised the exciting investment
potential in Montenegro. “We’d travelled extensively throughout
Europe and Asia and knew exactly what we were looking for,” says
Mark. “We wanted to find a location that would be a great place

for a holiday home, offer us fly-to-let potential and good capital
appreciation. We also wanted somewhere we’d eventually like to live
for half of the year. Once I started doing my research on Montenegro,
I realised that it ticked all the boxes.”

ISLAND HOMES

Sveti Stefan, a 14th-century fortified island fishing village, is perhaps
the most coveted location in Montenegro. This settlement consists of
luxury stone apartments and villas — all with direct sea views.

Price: From €192,500 (£131,420). Contact Ready 2 Invest:
01273 627900; www.ready2invest.co.uk.

After two trips to confirm that their research stacked up, Mark and
Nicola were 100 per cent sold on the idea. “The Montenegrin people
are fantastic and the place is stunning. We’d never seen a setting like it
anywhere in southern Europe. We particularly loved it around Kotor
and the fjord. We visited in the winter, and even out of season Kotor
is beautiful and has a real buzz about it.”

Currently, Montenegro’s main property hotspots are two regions:
the secluded beaches and fishing villages of the Budva Riviera on the
Adriatic side, and the Boka Kotorska, which consists of the bay of
Kotor and the fjord. “The area round the Kotor fjord is hugely
popular with British and Scandinavian buyers,” says Jasna Tomic-
Stojanovic, of Kotor-based Someplace Else. “They love renovating
properties in the old Venetian towns like Perast and Kotor.”

e The most frequent and direct flights are into the Croatian city of
Dubrovnik, taking around three ours. Dubrovnik is just 20 minutes’ drive.
from the Montenegro border.

e British Airways (0870 850 9850 www.ba.com) flies daily from Gatwick to
Dubrovnik from £100 return. Croatian Airlines (www.croatianairlines.com)
flies there several times a week, with fares starting from £150 return.

e Montenegro’s airports are in Podgorica and at Tivat. Podgorica is about
90 minutes’ drive from the coast and Tivat is situated on the Bay of Kotor,
close to the beaches at Bar and Budva.

e JAT (www.jatlondon.com) flies to Podgorica (via Belgrade) from £136
return, and to Tivat (May to September), from £136 return.

o BA flies to Belgrade daily from Heathrow from about £100 return. From
Belgrade, there are connections to Podgorica.

e Qut of season, the simplest route to Montenegro is via Dubrovnik. You can
hire a car at Dubrovnik airport, via www.holidayautos.co.uk.










