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IT’'S BEEN A MAD FEW YEARS FOR
LITTLE MONTENEGRO, WHICH HAS
BEEN PROPELLED FROM Z-LIST
STATUS TO SUPERSTAR OF THE
INTERNATIONAL PROPERTY
WORLD. SARAH HUTCHINGS CATCHES
UP WITH ONE COUPLE THAT

CAN DEFINTELY SAY THEY'VE
DONE THE FULL MONTE!

?. STEVE & ANITA TATTERSHALL
JANUARY 2005 & AUGUST 2006
KOTOR BAY, MONTENEGRO

. STONE-BUILT APARTMENTS
INVESTMENT/PERSONAL LISE

Steve Tattershall’s love affair with buying abroad
only started a couple of years ago, but he’s
certainly made up for lost time: since January
2005, along with his wife Anita, he has bought
land in Bulgaria, a property in Morocco and
three apartments in Montenegro!

Finding themselves with quite a large amount of
disposable income at the start of 2005, Steve, 43,
and Anita, 37, from Dorset, decided that they didn’t
want to put the money into pension schemes in the
UK; they wanted to invest it in property. But with
property at home so expensive, they saw buying
abroad as the ideal solution.

Steve then did what any potential buyer or investor
should — a serious amount of research.

" was really keen on buying in Bulgaria at the
start,” says Steve, "so in January 2005 we went out
there to Bansko. We'd heard it was a hotpsot but it
was such a trek from Sofia, on unbelieveably bad
roads, and didn’t have the atmosphere we were
looking for compared to other ski resorts. There was
also huge overdevelopment going on, and | felt that if
we bought a property we'd never sell it.”

MONTENEGRO



| The couple's third purchase was a
first=floor apartment in this beattifil stone

house [n Orahovac ¢ R For Steve and
Anita Tattershall, Montenegro ticked all the
right boxes RIGHT From their Ol Town
apariment, the second home they bought
you gst this charming view of ‘Milk Square
In the medieval fown centre

“The scenery is amazing, the air is as fresl
as you can get and the people are the
loveliest you could ever hope to meet”

The Tattershalls did, however, buy a plot of land,
which has now had apartments built on. But that stlll
left them with the question of where to buy property.
They carried out further investigations and noticed
one country kept popping up wherever they locked
as an up-and-coming hotspot: Montenegro.

“| found an apartment in Doniji Stoliv, Kotor Bay,
right an seafront, through Montenegro Living,”
explaing Steve. "The minute | saw it | thought it
looked fantastic, so | got them to email me through
some photos in order to get a better idea.”

The two-bedroom stone-built apartment that had
caught their eye was ideally situated, just eight
metres from the water's edge, and the couple
decided to put an offer in for £42,000. But even they
didn’t realise just how fierce the competition was in
Montenegro, and how quick you have to act to
secure your property before someone else gets in.

“The agents warned us that if we didn’t put a
deposit down quickly we'd lose it. We'd had our offer
accepted but in Montenegro until you put the ten per
cent deposit down it's not secured, and someone
else had got in and made a higher offer.

“So, to get in before the other people we had to
increase our offer and pay a deposit without seeing it
- something | always said 'd never do. But we
managed to pip them at the post, and then had to
drop everything at home and fly over straight away to
finalise the deal. It was all sorted in eight hours.”

From the outset the Tattershall's intention was to
buy an investment property to et out. But all that
changed as soon as they arrived in Montenegro and
saw its breathtaking scenery in the flesh.

‘As soon as we arrived there we fell in love with the
place,” enthuses Steve. “We've travelled a lot but it
was by far the most amazing place we've ever been
t0. So we decided to use the property ourselves.”

But the couple didn’t stop there. Well and truly
bitten by the Montenegro bug, and with some money
still left over, on their next visit out to Montenegro in
April 2008, the couple decided to buy another
apartment, this time in the medieval Old Town.

“We decided to try and find cne to let out this
time,” explains Steve. *We saw that the prices had
already gone up a lot by April, and you get a real buzz
for it — every estate agent had English, Irish or
Russian people in it looking for property.

This time the couple used a small, friendly
Montenegrin agency to help them in their search.
Originally they had planned on buying in the Zabjlak
ski range, seeing it as a future hotspot — but a four-
hour drive on “trecherous” roads soon put paid to
that idea, and they opted for what they saw as a
much safer investment, the Qid Town.

It was love at first sight when they clapped eyes on
the stone-built one-bedroom apartment, perfectly
positioned in the heart of the small town, looking
down on the winding medieval alleyways.



‘It was a bit run down and in need of cosmetic

work,” says Steve, "but around £6,000 for decorating
should fix it, and structurally it was perfect. The owner

wanted €88.000 (£57,500), but was quite desperate\\

to sell and accepted our offer of £78,000 {£51,000)."

With no mortgages available in Montenegro, the
couple — as with their first property — had to scrape all
the cash tegether within four weeks to complete the
sale, which, thankfully, they managed.

But with busy lives and two young children, the
Tattershalls are not able to make as many trips to
Montenegro as they would like, so for the moment,
this second apartment is empty, awaiting a makeover
and appreciating nicely in the mean time: in fact, the
most recent valuation of the apartment, which took
place in September 2006, was €125,000 (£82,000) —
indicating a 50 per cent rise in just five months.

In June 2008, curious to test the market, Steve
decided to put their first apartment up for sale. *You
can be told a lot of things from agents and get
carried away,” he says, "so | wanted to make sure we
were doing the right thing."

To the couple’s disbelief, within four days they'd
received an offer for €106,000 (£69,500) from fellow
Brits, having themselves paid €72,000 (£47,000) for
it. Seeing this as too good an offer to turn down,
they decided to accept.

However, it wasn't long before they got the itch to
buy another Montenegrin property — less than two
months, in fact. And by this time their passion for the
country had become infectious — so much so that
when they said they were going out there again in
August to buy ancther property, Anita’s mother,
Rosemary, decided to go along, too, to see for
herself what all the fuss was about.

"“We'd made a good profit on the first one after
taxes," says Steve, "so we said we'd take her to

LEFT, BELOW AND NEXT
PAGE From sleepy seaside
hamiets to winding medievai
alleyways and fabulously
clean beaches, Montenegro
offers the ultimate lifestyle
puchase for those looking
for relaxation and tranquility

show her our apartments and the area. When she
saw the beauty of Montenegro she fell in love with it
like we had. She had some funds available, and said
‘| want to buy here too’,” he laughs.

“This time we went with an array of agents and
saw about 15 apartments, but in the end we bought
with Someplace Else, which, like Montenegro Living,
is a British-based company. They were excellent, so
helpful and very professional.”

Also in Kotor Bay, Steve and Anita opted for
another stone-built one-bedroom property, located in
a small coastal hamlet called Orahovac, perfectly
positioned right on the front line to the sea, less than
five kilometres from both the Old Town and Porec.

“It's absolutely beautiful " raves Steve. “The lady
owner, who was Serbian, wanted €150,000
(£98,000) for it, but we offered €121,000 (£79,000),
and told the agent truthfully that it was the highest
we could go.” Luckily for them, the vendor had
taken a shine to the Tattershall family and, despite
being offered the asking price from anather
potential buyer, decided to accept the their offer.

“The only reason she accepted was because she
liked us,” explains Steve. “The buyer that offered the
full asking price was Russian, and she didn't want to
sell to Russians. She liked us as a family and wanted a
quick sale, and we had the funds all ready in the bank.

Rosemary, on the other hand, opted for a new-
build that Steve and Anita had looked &t and
recommended to her. “The minute she saw the
development and the views out to the sea she said ‘|
want to buy it", says Steve. "She paid £56,000 for it,
and it should be completed by this Spring.”

For the time being Steve and Anita have stopped
buying, and their next step is te do up their two
apartments, and then let one, or both, out. For Steve,
rental accommodation is the key to making money in



W Remember that after complelifig or a purchase
there is a2 compulsory 2% property tax
ways ensure that your lawyer preparesithe
purchase contract in English and that:your lawyer
reads and explains each contract clauss. You need to
be absolutely clear as to what you are buying
% Remember you can‘add any reasonable request
within the contract; 1. “this purchase is only binding
if the seller is the legal owner or rapresents all legal
owners who hes agreed to sell the property”
Make sure the lawyer representing you establishes
a clean and debt-free title on the property that yau
wishto buy, and moreover that the property
concerned has been correctly registered with the
Land Registry in Montenegro. If it hasn’t, of there is
any doubt, then walk away.
lave your 10% deposit in eutos in place prior to
visiting Montenegro and ensure that you have also
opened up'a bank account in Moitensgro, preferably
in the area you wish to purchase for easy acgess of
the funds that you have set in place
# Ensure that you have the remaining funds avaifable
and employ a reputable currency company to buy ét a

beneficial rate. Ensiite that you franisfer your funds

within the term agreed in'the contract; usually within
the month or your could lose your deposit and the
respective property

B When making an offer bear in mind that ori top of
this you have to pay the estate agency around 5% of
the agreed price; your lawyer fees and the 2%
property tax. Make: sure you budget for this when you
make your offer

scenery is amazing, the air is as tresh as you can get
and the people are the loveliest you could ever hope
to mest. It's a small country, and very safe — I'm
totally sold on the place.

“We've been to Bulgaria, and to be honest, | think
it's dodgy — and in Romania if you get lost you'll get
your throat cut, I'm not joking! But in Montenegro
they're all geared up for tourism and they encourage
it - before the war it was a place of really high-end
tourism. They like the English, welcome children and
the atmosphere is very relaxing. There's good
weather, peace and quiet, and beauty.

"It's a lifestyle purchase really — it's always going
to attract people that admire the scenery, and never
going to be a cheap nightclub resort. If we could
we'd move the whole family out there tomorrow.”
www.homesoverseas.co.uk

S Dor 't appear alooT to the locals.
o communicate with tham and understand their
cuiture the better — plus you will find it easier to make

{riends; maybe even one who will keep an eye on your

home when yoti are back in the UK

¥ It you purchase a property in need of renovation,
ask to see the quality of work of several builders, not
forgetting to get estimates in writing, clarifying what

currency the quotation is in and if VAT is included

CONTACTS

MONTENEGRO LIVING
wuow.montenegro-living.com
SOMEPLACE ELSE

www someplaceelse.co.uk
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